
Columbus

Investor Presentation 
HC Andersen Capital
17-09-2028



Columbus are digital consultants who help customers 
adopt and implement technology
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Customer Consultant Partner

We clarify 
customers’ business 

problems

We derive a solution 
based on our 

technology partners 
and the customer 

We understand 
the technology 

context

We implement 
technology to add 
value - including 

continuous support 
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etc.

E M P L O Y E E S

+1600

A N N .  R E V E N U E  ( D K K )
1,6bn

K E Y  M A R K E T S

Scandinavia 
& UK (US, GE)

Global (IN, CZ, PL, CL)

D E L I V E R Y

O U R  B U S I N E S S  M O D E L K E Y  FA C T S



Innovation Trigger
Peak of Inflated 

Expectations
Trough of 

Disillusionment
Slope of Enlightenment Plateau of Productivity

An innovation is the subject of 
significant media and industry interest

An innovation becomes 
the subject of over-

enthusiasm and 
unrealistic projections

An innovation does not live up 
to its over-inflated expectations

Commercial off-the-self 
methodologies and tools ease 

development process

Real-world benefits of an 
innovation are demonstrated 

and accepted

We ride the rising mega trend of increased 
technology adoption
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9%

I T  S P E N D  O N  C O N S U LT I N G
K E Y  M A R K E T S  C A G R  ( U S D ) 1

2 0 2 5 - 2 0 2 8

40bn 56bn

W H I C H  T E C H N O L O G I E S  A R E  M O S T  
L I K E LY  T O  B E  I M P L E M E N T E D  B Y  
2 0 2 6 ?

83%

70%

70%

68%

Articial
Intelligence/Machine

Learning

Generative AI

Low-Code/No-Code
Development Platform

5G

Distributed Cloud

Hype cycle and adoption
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Gen AI

CloudBig Data
Composable 
Architecture

Machine 
Learning

Columbus strength:
Mass Enterprise technology 
adoption 

95%

Sources: Gartner IT Spending, Gartner CIO Technology Survey 2024 Nordics
Note: 1) Key markets are Enterprises (non-public) in Sweden, Denmark, Norway and United Kingdom

M A R K E T  T R E N D S



We solve complex industry problems with technology

SUPPLY CHAIN 
DISRUPTIONS

AUTOMATION 
PRESSURES

DIGITAL CHANNEL 
REQUIREMENTS

SUSTAINABILITY 
& COMPLIANCE

RESILIENCE 
& SECURITY

Manufacturing Retail & Distribution Food & Beverage Life Science

C U S T O M E R S

C H A L L E N G E S

I N D U S T R I E S



We grow from our stronghold as market leader in the 
medium size segment toward larger customers 

Cloud ERP Digital 
Commerce

Data & AI Customer 
Experience

Security

Global

Large size and 
multinational

Medium size 
and regional

Small size and 
local

Micro size

TARGET
MARKET

Evolve (Managed Services)

Grow Maintain Non-focus
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Service

Services and Segments

We have tailored our 
business model to the needs 

of this  particular segment 

AWA R D S  &  R E C O G N I T I O N S

The largest independent Infor 
M3 partner in the world

TA R G E T  M A R K E T



2.031     

1.846     

1.677     
1.540     1.523     

1.414     1.407     

We continue growth momentum as proven leader delivering technology 
while increasing profitability

Focus23 New Heights

Turnaround strategy focusing and streamlining the business 
getting back to solid growth

Growth excellence strategy continuing growth momentum while 
expanding profit margin (EBITDA15)

R E V E N U E  D E V E L O P M E N T
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Columbus 2020 

Revenue, mDKK

Organic revenue1, %

Today

Note: 1) Organic revenue is adjusted for acquisitions and divestments and in constant currencies

10%



We have the financial capacity and the business model to scale 
our business through acquisitions

2.031     

1.846     

1.677     
1.540     1.523     

1.414     1.407     

Potential acquired 
revenue →TodayRevenue, mDKK

+1,5bn x4

Financial means to 
acquire additional 

revenue of 1,5bn (DKK) 

Strong balance sheet 
with low debt will give us 

an x4 leverage ratio

Scalable business model 
with a full integration 
approach given our 

system architecture and 
streamlined operations

We stay selective for 
getting the right fit. Key 

criteria are 
competencies, cultural 

fit, geography, and strong 
synergies 

3.500



We build our company from a strong market- and financial position

Proven leader in 
delivering core business 
technology and lasting 
value
in Manufacturing, Retail & Distribution, Food & 
Beverage and Life Science

S T R AT E G I C  A M B I T I O N

F I N A N C I A L  G O A L S

R E V E N U E  
G R O W T H 1

E B I T D A  
M A R G I N 2

10%

15%

H1 2024 
Actuals

2024 
Guidance

2026 
Target

Revenue 
(DKK)

0,9 bn 1,7 bn 2 bn

EBITDA
(DKK)

85 m 150-170 m 300 m

Note: 1) 10% compounded annual growth over the period; 2) 15% margin by end-2026 



Contact information

Søren Krogh Knudsen
Columbus CEO

E-mail: 
Soren.Krogh.Knudsen@columbusglobal.com

Brian Iversen
Columbus CFO

E-mail: 
Brian.Iversen@columbusglobal.com
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